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Biotechnology entities were funded through seed money from separate venture-capital or angel investors firms. Due to the magnitude of R & D requirements, Early-stage biotechnological firms needed sufficient access to capital. In 2002, a private merchant bank specializing in life science, funding from such sources as North America biotechnology firm was $2.6 billion as reported by Burrill and company. It later rose to more than $2.8 billion in 2003. A report done recently depicts that the funding to biotechnology firms would continue to remain attractive. In contrast, deal terms remain unattractive compared to the valuation premiums commanded in 2000, when the market was at a euphoric state.
Various exhibits describe the partnership between big pharmaceutical and biotechnology entities. The first one is, a firm can seek an alliance with a more giant pharmaceutical or biotechnology company if it has a promising investigational drug candidate. The result of the partnership would be, getting the upfront fee, milestone payments, royalties, R & P funding, and copromotion rights from the larger company. Besides, the larger company could supply it with sales organizations or production facilities in exchange for marketing rights under licensing arrangements. The second exhibit describes recent partnership deals between biotechnology and pharmaceutical firms.
Further, the third exhibit offers standard and mean values of a comprehensive sample of those deals at each stage of the drug development process. Finally, the fourth exhibit depicts the relative proportion of funding sources for North American biotechnology firms in 2003. The number of collective contracts between large-capitalization pharmaceutical firms and biotechnology companies had progressively increased recently.  Such partnering arrangements had been $ 7.5 billion in 2002 and progressed to $8.9 billion in 2003, according to the report by Burrill and associates. By 2004, it was expected that these partnering deals would surpass $10 billion.
